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~ = There are state-licensed real estate brokers, and the sales
- agents who.work for them

= .and then there are REALTORS®
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-=‘1-REAI:T{9R*S® seII a Iot of America’s Homes

= REALTORS® have the broadest, deepest .
and most effective local broker networks

ﬁ-% Millien NAR Members:Nationwide -
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Uirce: http://www.realtor.org/libweb.nsf/pades/iq006



http://www.realtor.org/libweb.nsf/pages/fg006

Il Properies

~  _Home Purchase Market Shares:
—Agent/Broker - 77%
—Builder - 12% -
—Direct from Previous Owner - 9%



http://www.realtor.org/prodser.nsf/OpenProd?OpenForm&IN=186-45-04
http://www.realtor.org/prodser.nsf/OpenProd?OpenForm&IN=186-45-04
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Nationali'%socialion of REALTORS. One million members strong.
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=1 000% recommend'a home NSpectiol
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= 97% of buyers believe it's a good value

= /9% of home buyers attend the inspection
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National Association of Realtors/ ASHI Surveys 2/2001



http://www.ashi.com/media/jointstudy/
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- " Eollew the-Coade of Ethics & Standards of Practice of NAR

= Aware that energy efficiency is important to home buyers
— REALTOR® magazine: “Selling Green" articles -
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= Many are technologically savvy
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:n—C—empl@(—HERS Ratlngs Don't Make Sense

— Extra third-party adds cost and hassle
= Too burdensome on agent
= Too expensive and confusing for client

Wﬁt an “Energy Efficien isclosure”
NQINEErNg report

— Not a fancy mortgage product pitch



;—_E-;Q,ujg_k and easy

= | ow cost

— Minor add-on to a traditional home inspection

= To help achieve full disclosure, NOT Kkill the sale



Energy
Checkup™
Report

YOUR ENERGYCHECKUP™ AT-A-GLANCE
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EnargyCheckup
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Wriait Are We Dolrig Now?
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~ = Partnering with utilities to launch a major
~ voluntary training campaign for real estate
professionals

= Partnering with “Flex Your Power Now!”

campaign = -
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Ut Into new: regulations and .

standards
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= Assembling a new “Pregram Advisory Group”
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— REALTORSP®: NAR, CAR, etc.
— Inspectors: CREIA, ASHI, etc.
— Utilities: SDG&E/SCG, PG&E, SCE -

— Cities/Counties: San Diego, SF, Sonema, Marin,
Oakland, Berkeley

vernment (=L, DOE/EPA Energy Action Team --l
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_ Prograg (2006 - 2008
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= A New
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voluntary. prUQram for CA
— Hybrid design: Information & resource acquisition
— Budget: >$2.1 million, flexible
= Building on past experience -
— Implementing Best Practice Study recemmendations
— Home inspector and agent incentives .

ﬁct installl component (immedi enefgyrsaﬂ'ﬂg_ﬁ—i-

0 traditionall audits
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Call Your Agent ...

Ask For a List of
Enengy. Inspectors
[ Yeur Area
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