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What is a REALTORWhat is a REALTOR®®

There are stateThere are state--licensed real estate brokers, and the sales licensed real estate brokers, and the sales 
agents who work for themagents who work for them

……and then there are REALTORSand then there are REALTORS®®
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Who are REALTORSWho are REALTORS®® and Why and Why 
Should You Care? Should You Care? 

REALTORSREALTORS®® sellsell a a lotlot of Americaof America’’s Homess Homes

REALTORSREALTORS®® have the broadest, deepest have the broadest, deepest 
and most effective and most effective locallocal broker networksbroker networks

–– 1.25 Million NAR Members Nationwide1.25 Million NAR Members Nationwide
–– 1445 Local Associations1445 Local Associations

SourceSource: : http://www.realtor.org/libweb.nsf/pages/fg006http://www.realtor.org/libweb.nsf/pages/fg006

http://www.realtor.org/libweb.nsf/pages/fg006
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REALTORSREALTORS®® Sell PropertiesSell Properties

––Home Purchase Market Shares: Home Purchase Market Shares: 
––Agent/Broker Agent/Broker -- 77%77%
––Builder Builder -- 12%12%
––Direct from Previous Owner Direct from Previous Owner -- 9%9%

SourceSource: : 2004 National Association of REALTORS2004 National Association of REALTORS®® Profile of Profile of 
Homebuyers and SellersHomebuyers and Sellers

http://www.realtor.org/prodser.nsf/OpenProd?OpenForm&IN=186-45-04
http://www.realtor.org/prodser.nsf/OpenProd?OpenForm&IN=186-45-04
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REALTORSREALTORS®® Can Sell Can Sell ““GreenGreen””
NAR Washington DC Headquarters* NAR Washington DC Headquarters* 

*USGBC *USGBC 
LEEDLEED®®

CertifiedCertified
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REALTORSREALTORS®® Drive InspectionsDrive Inspections

99% recommend a home inspection99% recommend a home inspection

97% of buyers believe it97% of buyers believe it’’s a good value s a good value 

79% of home buyers attend the inspection79% of home buyers attend the inspection

69% of home buyers chose inspector based 69% of home buyers chose inspector based 
on the agenton the agent’’s recommendations recommendation

*Source: National Association of Realtors/ ASHI Surveys 2/2001

http://www.ashi.com/media/jointstudy/
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REALTORSREALTORS®® Serve Their ClientsServe Their Clients

Follow the Code of Ethics & Standards of Practice of NARFollow the Code of Ethics & Standards of Practice of NAR

Aware that energy efficiency is important to home buyersAware that energy efficiency is important to home buyers
–– REALTORREALTOR®® magazine: magazine: ““Selling Green" articlesSelling Green" articles

Many are technologically savvyMany are technologically savvy
–– EmailEmail
–– OnOn--line virtual home toursline virtual home tours
–– Striving for the paperless transactionStriving for the paperless transaction
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Why Don't Agents Recommend Why Don't Agents Recommend 
HERS Raters Now?HERS Raters Now?

Complex HERS Ratings Don't Make Sense Complex HERS Ratings Don't Make Sense 
–– Extra thirdExtra third--party adds cost and hassle party adds cost and hassle 

Too burdensome on agentToo burdensome on agent
Too expensive and confusing for clientToo expensive and confusing for client

Want an Want an ““Energy Efficiency DisclosureEnergy Efficiency Disclosure””
–– NotNot a complicated engineering reporta complicated engineering report
–– NotNot a fancy mortgage product pitcha fancy mortgage product pitch
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What Do Agents Want in an What Do Agents Want in an 
““Energy Efficiency DisclosureEnergy Efficiency Disclosure””??

Quick and easyQuick and easy

Low cost Low cost 

–– Minor addMinor add--on to a traditional home inspection on to a traditional home inspection 

High quality and high accuracyHigh quality and high accuracy

–– Same home inspectors they know and trustSame home inspectors they know and trust

To help achieve full disclosure, To help achieve full disclosure, NOTNOT kill the salekill the sale



10

Sample Energy ReportSample Energy Report
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What Are We Doing Now? What Are We Doing Now? 

Partnering with utilities to launch a major Partnering with utilities to launch a major 
vvoluntaryoluntary training campaign for real estate training campaign for real estate 
professionalsprofessionals

Partnering with Partnering with ““Flex Your Power Now!Flex Your Power Now!””
campaigncampaign

Providing input into new regulations and Providing input into new regulations and 
standardsstandards
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What Else Are We Doing Now? What Else Are We Doing Now? 

Assembling a new Assembling a new ““Program Advisory GroupProgram Advisory Group””
–– REALTORSREALTORS®®: NAR, CAR, etc.: NAR, CAR, etc.
–– InspectorsInspectors: CREIA, ASHI, etc. : CREIA, ASHI, etc. 
–– UtilitiesUtilities: SDG&E/SCG, PG&E, SCE: SDG&E/SCG, PG&E, SCE
–– Cities/CountiesCities/Counties: San Diego, SF, Sonoma, Marin, : San Diego, SF, Sonoma, Marin, 

Oakland, Berkeley Oakland, Berkeley 
–– GovernmentGovernment: CEC, DOE/EPA Energy Action Team: CEC, DOE/EPA Energy Action Team
–– ContractorsContractors: CA Building Performance Contractors : CA Building Performance Contractors 

Assoc., etc.Assoc., etc.
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TimeTime--ofof--Sale Energy Checkup Sale Energy Checkup 
Program (2006 Program (2006 -- 2008)2008)

A new A new voluntaryvoluntary program for CAprogram for CA
–– Hybrid design: Information & resource acquisition Hybrid design: Information & resource acquisition 
–– Budget: >$2.1 million, flexibleBudget: >$2.1 million, flexible

Building on past experienceBuilding on past experience
–– Implementing Best Practice Study recommendationsImplementing Best Practice Study recommendations
–– Home inspector and agent incentivesHome inspector and agent incentives
–– Direct install component (immediate energy savings)Direct install component (immediate energy savings)

Highly cost effective alternative to traditional auditsHighly cost effective alternative to traditional audits
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Get an Energy Checkup Get an Energy Checkup Every Time Every Time 
You Buy, Sell, or RemodelYou Buy, Sell, or Remodel……

Call Your Agent Call Your Agent ……

Ask For a List ofAsk For a List of
Energy InspectorsEnergy Inspectors
in Your Areain Your Area
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